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ȤȇȗȅȡǯǩȡȑȚ̏ǯȣȚȑ̠ȏǩȡȑȗ̠ǰ̍ȐȤȔȠȌ̍Ȁȇȡ
ȣȌ̦̐ȞȣȌ̠̐ȏǬȗȡȏȚȡȏȡȑȄ
ȦȇǩȡȑȤǪ̏ǯǪ̍ȇǪȞǯȉȑȠȣȅȘ



Competitiveness
ǩȡȑȚȑ̒ȡǯǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇȦț̒ȅ̍Ȃȣȅ̢ȐȏȇȡȇȡȉȑȠȣȅȘʏ



https://www.weforum.org/agenda/2016/09/
what-is-competitiveness/

Competitiveness



https://www.visualcapitalist.com/measuring-global-competitiveness/





https://www.posttoday.com/business/ 710385



https://www.posttoday.com/business/ 710385



https://mgronline.com/business/detail/ 9670000053846

üǩȡȑȈȑ̠țȡȑǰ̍Ȃǩȡȑʏȅ̢̐ʏStartups ȤȔȠʏSMEs Ą̑ȡȣȇ̠ȇȆ̯ȑǩ̠ǰȧȂ̒Ȃ̢Ǫ̤̓ȇʏ
Productivity ǰȠę̏ȡȞȐ̏ȡǯȧȑʏȅ̍̓ǯǪȞǯȤȑǯǯȡȇʏɭLabor) ȤȔȠȎȡȌȑȗȏʏɭTotal Productivity by Factor) 
üȤȃ̏Ȃ̒ȡȇǩȡȑȣǩșȃȑʏȐ̍ǯȏ̢ȊȔ̠ȃȎȡȌą̑̐ȡʏȃ̒Ȟǯȣȇ̒ȇȣȑ̦̐ȞǯǪȞǯǩȡȑȗ̠ǰ̍ȐȌ̍ȀȇȡʏɭR&D) Ȧț̒ȏ̢ȊȔ̠ȃȎȡȌȚ̱ǯǪ̤̓ȇʏ
üȤȔȠȣȏ̦̐ȞȏȡȏȞǯȎȡǬȞ̯ȃȚȡțǩȑȑȏʏȞ̯ȃȚȡțǩȑȑȏȑȄȐȇȃ̚ȑ̏ȗǯȤȑǯʏę̏ȡȦț̒ǩȑȠȅȈȃ̏ȞȎȡǬȣȘȑșǽǩ̠ǰȧȅȐʏǰ̤ǯȃ̒ȞǯȏȡȌ̠ǰȡȑȁȡȗ̏ȡʏ
Ȟ̯ȃȚȡțǩȑȑȏȦȂʏǰȠȚȡȏȡȑȄȏȡȣȉ̞ȇȂȡȗȣȂ̏ȇȦȇǩȡȑǪ̍ȈȣǬȔ̦̐ȞȇȣȘȑșǽǩ̠ǰȧȅȐȃ̏ȞȧȉʏǰȠȣȉ̞ȇȞ̯ȃȚȡțǩȑȑȏȣǩșȃȑȧțȏʏțȑ̦Ȟ
Ȟ̯ȃȚȡțǩȑȑȏʏHigh- technology ȑȗȏȄ̤ǯȃ̒Ȟǯȣȉȑ̢ȐȈȣȅ̢ȐȈǩ̍ȈȉȑȠȣȅȘȞ̦̐ȇȂ̒ȗȐ

ȦȇȚ̏ȗȇǪȞǯ
ȉȑȠȚ̠ȅȆ̠ȎȡȌ
ǪȞǯȎȡǬȆ̯ȑǩ̠ǰʏ
Ȟ̍ȇȂ̍Ȉǩ̝Ȃ̢Ǫ̤̓ȇʏ



ĪňŗĴŅȮ:ŀīŇıĚĻƢȮľŇĶńĠŏĶŊŀĚőĝė (2567)
įŌƟŀŜŅĬĺĵĔŜŅĶĔŀĚĵŋĪīĻŜŅĽĨĶƢŐĸŃĮĶŃĽŜŅĬĔŜŅĶıńĥĬŜŅĕňħėĺŜŅĴĽŜŅĴŜŅĶĩŒĬĔŜŅĶŐĕƞĚĕńĬȮ&Ĕıĕ,) ȳ



ȥǬȑǯǩȡȑȗ̠ǰ̍ȐȌ̦̓ȇǽȡȇ
țȏȡȐȄ̤ǯʏǩȡȑȘ̤ǩșȡǬ̒ȇǬȗ̒ȡʏȗ̠ȣǬȑȡȠț̚ʏțȑ̦Ȟ
ȅȂȔȞǯȞȐ̏ȡǯȣȉ̞ȇȑȠȈȈʏȞ̍ȇǰȠę̏ȡȦț̒ȧȂ̒ȏȡǳ̤̐ǯ
Ǫ̒Ȟȣȅ̝ǰǰȑ̠ǯʏǬȗȡȏṟ̏̒Ȧțȏ̏ʏțȑ̦ȞțȔ̍ǩǩȡȑȧȉȦǲ̒Ȧȇ
ǩȡȑȃ̍̓ǯǩǹʏȅȒșǹ̢ʏȤȇȗȅȡǯȦȇǩȡȑȉǻ̠Ȉ̍ȃ̠
üȣȌ̦̐Ȟȣȉ̞ȇȌ̦̓ȇǽȡȇǪȞǯǩȡȑȌ̍ȀȇȡȂ̒ȡȇ
ȗ̠ȅȐȡȘȡȚȃȑ̚ʏȣȅǬȥȇȥȔȐ̢ʏȚ̍ǯǬȏȘȡȚȃȑ̚ʏ
ȏȇ̯șȐȘȡȚȃȑ̚ʏȤȔȠȘ̠Ȕȉȗ̠ȅȐȡǩȡȑȤǪȇǯȃ̏ȡǯʏ
ʌʏȑȗȏȅ̍̓ǯȣȌ̦̐ȞȚȑ̒ȡǯȇȗ̍ȃǩȑȑȏʏȞ̍ȇǰȠ
ȚȡȏȡȑȄę̑ȡȏȡȦǲ̒ȉȑȠȥȐǲȇ̚ȧȂ̒



ǯȡȇȗ̠ǰ̍Ȑȣǲ̠ǯȗ̠ǲȡǩȡȑ

Åȃ̒ȞǯǬ̠ȂȔ̏ȗǯțȇ̒ȡȗ̏ȡǰȠ
ȃ̢Ȍ̠ȏȌ̚ȅ̢̐ȧțȇ
ÅȌ̠ǰȡȑȁȡȤțȔ̏ǯȅ̯ȇ
Åȃ̠Ȃȃȡȏȣȑ̦̐Ȟǯȅ̢̐ȚȇȦǰ
ȞṞ̏̏ȃȔȞȂȣȗȔȡ

10-June-19 THONGCHAI   SUWONSICHON

http://theconversation.com/predicting-who-will-publish-or-perish-as-career-academics-18473


ȥǬȑǯǩȡȑȌ̍Ȁȇȡȗ̠ȅȐȡȘȡȚȃȑ̚ȤȔȠȣȅǬȥȇȥȔȐ̢
țȏȡȐȄ̤ǯʏǩȡȑĄ̑ȡȣȇ̠ȇǩ̠ǰǩȡȑȅ̢̐ȣȉ̞ȇǩȡȑȣȌ̠̐ȏȌ̱ȇǬȗȡȏṟ̏̒ȤȔȠǬȗȡȏȚȡȏȡȑȄȅȡǯȗ̠ȅȐȡȘȡȚȃȑ̚ʏ
ȣȅǬȥȇȥȔȐ̢ȤȔȠȇȗ̍ȃǩȑȑȏʏȊ̏ȡȇǩȑȠȈȗȇǩȡȑȅȡǯȗ̠ȅȐȡȘȡȚȃȑ̚ȤȔȠȗ̠ȘȗǩȑȑȏʏȣȌ̦̐ȞȐǩȑȠȂ̍Ȉ
ǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȊȔ̠ȃȤȔȠǩȡȑȈȑ̠ǩȡȑʏȃȔȞȂǰȇǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇȅȡǯȣȘȑșǽǩ̠ǰ
ǪȞǯȉȑȠȣȅȘʏȤȔȠǬȗȡȏȣȉ̞ȇȞṞ̏̏ǪȞǯȚ̍ǯǬȏȥȂȐȑȗȏȄ̤ǯ
üǩȡȑȌ̍ȀȇȡȥǬȑǯȚȑ̒ȡǯȌ̦̓ȇǽȡȇȂ̒ȡȇȗ̠ȅȐȡȘȡȚȃȑ̚ȤȔȠȣȅǬȥȇȥȔȐ̢ʏɭScience & Technology 

Infrastructure: STI)
üǩȡȑȌ̍ȀȇȡȑȠȈȈȈȑ̠țȡȑǰ̍ȂǩȡȑȚȡȑȚȇȣȅȘȂ̠ǰ̠ȅ̍ȔȤȔȠǽȡȇǪ̒Ȟȏ̱ȔȑȠȂ̍Ȉǲȡȃ̠ʏɭNational 

Information Systems and National Database) 
üȥǬȑǯȚȑ̒ȡǯȌ̦̓ȇǽȡȇȂ̒ȡȇǬ̯ȁȎȡȌʏɭNational Quality Infrastructure: NQI) 
üǩȡȑȌ̍Ȁȇȡȃ̏ȞȐȞȂȣȅǬȥȇȥȔȐ̢ǰȡǩȃ̏ȡǯȉȑȠȣȅȘȚȡțȑ̍ȈȞ̯ȃȚȡțǩȑȑȏȐ̯ȅȆȘȡȚȃȑ̚ʏ
ɭTechnology Localization) ȤȔȠ
üǩȡȑȌ̍ȀȇȡǪ̢ȂǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȑ̍ȈȄ̏ȡȐȅȞȂȣȅǬȥȇȥȔȐ̢Țȡțȑ̍ȈǩȡȑȌ̍ȀȇȡȉȑȠȣȅȘʏ
ɭTechnology Absorptive)



ȥǬȑǯǩȡȑȗ̠ǰ̍ȐȤȔȠȌ̍Ȁȇȡʏȇȗ̍ȃǩȑȑȏ

țȏȡȐȄ̤ǯʏǩȡȑȚȑ̒ȡǯȚȑȑǬ̚ȊȔ̠ȃȎ̍ȁǿ̚ʏȚ̠̐ǯȉȑȠȂ̠șǽ̚ʏ
Ȉȑ̠ǩȡȑʏǩȑȑȏȗ̠Ȇ̢ȅ̢̐ȣǩ̢̐Ȑȗǩ̍ȈǩȡȑȊȔ̠ȃʏǩȡȑǰ̍Ȃ
ȥǬȑǯȚȑ̒ȡǯȞǯǬ̚ǩȑʏȑȠȈȈȈȑ̠țȡȑǰ̍ȂǩȡȑʏǩȡȑȈȑ̠țȡȑ
ǩȡȑȣǯ̠ȇʏȆ̯ȑǩ̠ǰʏǩȡȑȃȔȡȂʏțȑ̦ȞȦȇǩȡȑȞ̦̐ȇȦȂʏȅ̍̓ǯȇ̢̓ǳ̤̐ǯ
ȣȉ̞ȇȚ̠̐ǯȦțȏ̏țȑ̦ȞȌ̍ȀȇȡȦț̒Ȃ̢Ǫ̤̓ȇǩȗ̏ȡȣȂ̠ȏȞȐ̏ȡǯ ȏ̢
ȇ̍ȐȚ̨ȡǬ̍ǷȤȔȠȏ̢Ș̍ǩȐȎȡȌȦȇǩȡȑę̑ȡȧȉȦǲ̒ȉȑȠȥȐǲȇ̚ȧȂ̒
Ȧȇȗǯǩȗ̒ȡǯȅ̍̓ǯȦȇȣǲ̠ǯȌȡȁ̠ǲȐ̚ȤȔȠȚȡȆȡȑȁȠ



ǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇʏcompetitive advantage

ǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇǪȞǯȉȑȠȣȅȘ
Ǫ̤̓ȇȞṞ̏̏ǩ̍Ȉ
üǬȗȡȏȚȡȏȡȑȄǪȞǯȞ̯ȃȚȡțǩȑȑȏȎȡȐȦȇȉȑȠȣȅȘȅ̢̐
ȌȐȡȐȡȏȚȑ̒ȡǯȇȗ̍ȃǩȑȑȏ
üȚȡȏȡȑȄȚȑ̒ȡǯȚ̠ȇǬ̒ȡȅ̢̐ȏ̢Ǭ̯ȁȎȡȌȤȔȠȏ̢Ǭȗȡȏȣȉ̞ȇ
ȣȞǩȔ̍ǩșȁ̚ȥȂȂȣȂ̏ȇȣțȇ̦ȞȈȑ̠ș̍ȅȞ̦̐ȇʏʌ
üȤȔȠȐǩȑȠȂ̍ȈǬȗȡȏȚȡȏȡȑȄǪȞǯȞ̯ȃȚȡțǩȑȑȏʏ
Ȋ̱̒ȉȑȠǩȞȈǩȡȑǰȠȧȂ̒ȑ̍ȈȉȑȠȥȐǲȇ̚ǰȡǩǩȡȑȤǪ̏ǯǪ̍ȇ
Ȃ̒ȗȐǩȡȑȉȑ̍Ȉȃ̍ȗȦț̒ȅ̍ȇǩ̍ȈȤȑǯǩȂȂ̍ȇȃ̏ȡǯʏʌʏȤȔȠ
ȤȚȗǯțȡȉȑȠȥȐǲȇ̚ǰȡǩǩȡȑȤǪ̏ǯǪ̍ȇȇ̍̓ȇȧȂ̒

14https://www.bot.or.th/th/research-and-publications/articles-and-publications/articles/article-04jul2023.html
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ǩȡȑǬ̠ȂȥǰȅȐ̚ȗ̠ǰ̍Ȑ

16



ÂóäØČóèõÉòãÃîÈÜäñÿØé
ɿǪȞȣȌ̢Ȑǯȃ̍̓ǯȥǰȅȐ̚Ȧț̒ǲ̍ȂʏǬ̦Ȟȣȇ̒ȇȧȉȅ̢̐
ÅǩȡȑȚȑ̒ȡǯǬȇʏ
ÅȚȑ̒ȡǯȞǯǬ̚Ǭȗȡȏṟ̏̒ʏ
ÅȣȌ̠̐ȏǪ̢ȂǬȗȡȏȚȡȏȡȑȄʏʏʏ
ÅȔȂǬȗȡȏȣțȔ̦̐ȞȏŲ̏̓ȡʏ
ÅǩȡȑȃȞȈȥǰȅȐ̚ȉȑȠȣȂ̝ȇȅ̒ȡȅȡȐǪȞǯȥȔǩʏ
ǰȡǩȣȂ̠ȏȅ̢̐ȣȈ̢̓Ȑț̍ȗȤȃǩȃ̏ȡǯǬȇȃ̏ȡǯę̏ȡʏʏȤȃ̏ȃ̏Ȟȧȉȇ̢̓ȣȑȡȃ̒Ȟǯȃ̍̓ǯȥǰȅȐ̚Ȧțȏ̏ʏȣȌ̦̐ȞȚȑ̒ȡǯǬȇʏ
Țȑ̒ȡǯȞǯǬ̚Ǭȗȡȏṟ̏̒ʏȣȌ̦̐ȞȃȞȈȥǰȅȐ̚ȉȑȠȣȅȘȤȔȠȃȞȈȐ̯ȅȆȘȡȚȃȑ̚ǲȡȃ̠ȉȑȠȣȅȘʀ

ăØãāßëÖ° 8ÂòÚãóãÚ ß.é. 2562
Õä.ëùèõØã° ÿâêõÚØäöã°



ǩȡȑȌ̍ȀȇȡǪ̒ȞȣȚȇȞȥǬȑǯǩȡȑȗ̠ǰ̍ȐȤȔȠȌ̍Ȁȇȡ
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Feasible: ȏ̢ǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȥǬȑǯǩȡȑę̏ȡȗ̠ǰ̍Ȑ

Interesting: ȣȉ̞ȇȣȑ̦̐Ȟǯȅ̢̐ȅ̯ǩȎȡǬȚ̏ȗȇȚȇȦǰ: competitiveness

Novel:ȏ̢ǬȗȡȏȦțȏ̏ʏȣǩ̠Ȃʏȇȗ̍ȃǩȑȑȏʏȚȑ̒ȡǯǩȡȑȣȉȔ̢̐ȐȇȤȉȔǯ  Ȇ̯ȑǩ̠ǰțȑ̦Ȟ
Ȟ̯ȃȚȡțǩȑȑȏȦțȏ̏ȏ̱ȔǬ̏ȡȚ̱ǯ  (Business Model)

Ethical: ǰȑ̠ȐȆȑȑȏȦȇǩȡȑȗ̠ǰ̍ȐʏʏFreedom to operate/IP

Relevant:ȃȑǯȉȑȠȣȂ̝ȇȚȞȂǬȔ̒Ȟǯʏȣǲ̦̐ȞȏȥȐǯȉ̎Ƿțȡȃ̏ȡǯʌȧȂ̒ǲ̍Ȃȣǰȇʏ
ȃȞȈȥǰȅȐ̚ȧȂ̒ȞȐ̏ȡǯʏSMART  Impact

ǬȗȑȌ̠ǰȡȑȁȡ
ȥȂȐȦǲ̒
țȔ̍ǩǩȡȑ
ȅȈȅȗȇȚ̠̐ǯȅ̢̐
ȧȂ̒Ǭ̠ȂǪ̤̓ȇȏȡ
Ȃ̒ȗȐțȔ̍ǩǬ̠Ȃʏ
FINER



Copyright      2023 by PMUC

PMUC: SMART Project
ProjectsΩ strategy goal for promoting and funding tech cooperation, global partnerships, & competitiveness.

Improve Communication Specifically 
tailored to the 

situation or users
Measuarable by key results 

(output outcomes &impact)
Aligned with user needs, 

utilizing a Business Canvas

Feasible within the 
available 
resources

Responsive to the 
situation within the 

specified 
timeframe



Translational 
research

Åaims to ұbridge the 
valley of deathҲ"by 
translating the basic 
and applied research 
of our laboratories 
into commercial 
products.

https://chemeng.uq.edu.au/research/materials/translational-polymer-research-group/what-translational-research



https://curesearch.org/unique-strategy-delivering-results/



https://www.researchgate.net/figure/alleys-of-Death-in-Translational-Research-This-figure-illustrates-the-death-valleys_fig1_283513952



Why is commercialization important to 
universities, their staff and students?

ü Universities have a responsibility to 
transfer their research results into 
society for its benefit, improving lives 
and creating new industries and jobs
üIt increases industry engagement, which 

helps universities to find new R&D 
avenues, collaborators and funding, and 
enhance the career prospects of staff 
and students.



What are the benefits of research commercialization?

1. Economic Growth . Commercialization brings a new innovative product or service into the market, 
where it can impact companies, jobs, and more. Commercialization takes the generative power of 
sponsored research and creates room for it in the market. Financial benefits can include licensing 
technology to companies for their own benefit, developing new startups, creating jobs, and more.

2. Societal Impact . Sponsored research generates impact across some of the most important 
industries to solve many of our worldќs most urgent problems. Commercialization brings new 
inventions and discoveries to bear across healthcare, wellness, education, the environment, and 
more у and gets them to the people and companies that need them most.

3. Partnerships.  Commercialization can strengthen partnerships among research organizations, 
companies, and the greater community. It can increase your chances of future funding and support 
and boost interest from investors.

4. Retention.  The added publicity and positive messaging springing from commercialization also helps 
generate the right kind of attention and excitement needed to recruit and retain talent.

5. Innovation and Entrepreneurship . Commercialization helps expose the research organization to 
local business leaders and entrepreneurs, potentially creating new opportunities for innovation and 
entrepreneurship.



Research Ecosystem

ürefers to the complex and interconnected 
network of entities, organizations, and 
resources involved in the research process.
üThis ecosystem encompasses various 

elements that contribute to

Åthe creation, 

Ådissemination, 

Åand application of knowledge.

https://researcher.guide/blog/what -is-research-ecosystem



https://www.researchgate.net/profile/Francisco -Cantu-Ortiz/publication/ 304987784/figure/fig1/AS:614239886639111@1523457609236/Components-of-a-research-and-innovation-ecosystem-for-private-universities.png



https://www.energy.gov/commercialization



The Core Components of the Product 
Commercialization Process
some of the steps commonly involved in successful product commercialization:
1. Perform research: Research helps to identify what, if any, market exists for a given product 

or innovation.
2. Gather feedback: This stage involves soliciting the opinions and feedback of other 

stakeholders to determine what a new product should include to resonate with buyers, 
based on your market research.

3. Obtain a patent: This step entails obtaining the credentials that identify you as the 
inventor from a governing authority. Patent protection is crucial to your intellectual 
property.

4. Identify target audience: This is the prospecting stage, where you go out and identify the 
most likely customers for your new product offering and the best way to reach them, 
which includes marketing. Audience identification can be incorporated with your overall 
sales strategy.

5. Monitor sales performance: After product launch, monitoring sales performance can help 
you with production and determining whether the new product is resonating with your 
audience.

https://inspirage.com/ 2022/07/the-core-components-of-the-product-commercialization-process/



29Øöćâó:ÚòÂÈóÚëáóßòÓÚóÂóäÿéäêÑÂõÉĀæñëòÈÅâĀì¬ÈËóÖõ(2567)
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ȌȑȠȑȡǲȈ̍ǷǷ̍ȃ̠Ț̏ǯȣȚȑ̠ȏǩȡȑȦǲ̒ȉȑȠȥȐǲȇ̚ȊȔǯȡȇȗ̠ǰ̍ȐȤȔȠȇȗ̍ȃǩȑȑȏʏȌɜȘɜʏ2564
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ĔĸœĔĔŅĶěńħĽĶĶĚĭĮĶŃĴŅĦħƟŅĬȮĺĺĬ. ĨŅĴȮı.Ķ.ĭ. ĔŅĶĽƞĚŏĽĶŇĴĺŇĪĵŅĻŅĽĨĶƢȮĔŅĶĺŇěńĵŐĸŃĬĺńĨĔĶĶĴȮı.Ļ. 2562
ĴŅĨĶŅȮ17 ŒľƟľĬƞĺĵĚŅĬŒĬĶŃĭĭĺŇěńĵŐĸŃĬĺńĨĔĶĶĴĪňŗěŃĕŀĚĭĮĶŃĴŅĦěńħĪŜŅėŜŅĕŀĚĭĮĶŃĴŅĦħńĚĨƞŀœĮĬňŘ

Ĵ. 17(2) ŒľƟŏĽĬŀĨƞŀȮĔĽĺ.ĨŅĴ
ľĸńĔŏĔĦĤƢĪňŗ ĔĽĺ. ĔŜŅľĬħ
-őėĶĚĔŅĶĺŇěńĵŐĸŃĬĺńĨĔĶĶĴ
- őėĶĚĔŅĶıńĥĬŅĺŇĪĵŅĻŅĽĨĶƢȮ
ŏĪėőĬőĸĵňȮ*ĵńĚœĴƞŏĕƟŅĔŀĚĪŋĬ

ÈÛÜäñâóÔÿßøćîÂóäëÚòÛëÚùÚÈóÚÿËõÈâúæ
ÑóÚ Fundamental Fund (FF)

ĔĽĺ. ıŇěŅĶĦŅŐĸŃěńħĪŜŅėŜŅĕŀĚĭĮĶŃĴŅĦ
ĕŀĚȮŴĔŀĚĪŋĬĽƞĚŏĽĶŇĴȮĺĺĬ.ŵ

ėŜŅĕŀĚĭĮĶŃĴŅĦħƟŅĬȮĺĺĬ. ĕŀĚľĬƞĺĵĚŅĬȮœĴƞĶĺĴȮĴŅĨĶŅȮ45(1) (2) (4) ĕŀĚı.Ķ.ĭ.
ĔŅĶŀŋħĴĻŉĔļŅłȮı.Ļ. 2562 ŐĸŃœĴƞĶĺĴȮĚĭĸĚĪŋĬȮŐĸŃĚĭŏĚŇĬŀŋħľĬŋĬȮŏıŊŗŀĬŜŅĴŅŒĝƟŒĬ
ĔŅĶıńĥĬŅėĺŅĴŏĮƦĬŏĸŇĻĕŀĚĽĩŅĭńĬŀŋħĴĻŉĔļŅȮŐĸŃĔŅĶįĸŇĨĔŜŅĸńĚėĬĶŃħńĭĽŌĚŏĜıŅŃ

ĪŅĚĨŅĴėĺŅĴĨƟŀĚĔŅĶĕŀĚĮĶŃŏĪĻ

ėŜŅĕŀĚĭĮĶŃĴŅĦȮ
ŴĔŀĚĪŋĬĽƞĚŏĽĶŇĴȮĺĺĬ.ŵ

Ĵ. 17(1) ŒľƟŏĽĬŀĨƞŀĽŜŅĬńĔĚĭĮĶŃĴŅĦőħĵĨĶĚ
- ĶŅĵěƞŅĵĮĶŃěŜŅŐĸŃĶŅĵěƞŅĵĨŅĴĳŅĶĔŇěĕŀĚľĬƞĺĵĚŅĬ

ÈÛÜäñâóÔÿßøćîÂóäëÚòÛëÚùÚÈóÚ
ÿËõÈÂæãùØÙ° Strategic Fund (SF)

PMUs

ĽŜŅĬńĔĚŅĬėĦŃĔĶĶĴĔŅĶĽƞĚŏĽĶŇĴĺŇĪĵŅĻŅĽĨĶƢȮĺŇěńĵȮŐĸŃĬĺńĨĔĶĶĴȮ| 31



ĶŃĭĭĺŇĪĵŅĻŅĽĨĶƢĺŇěńĵŐĸŃĬĺńĨĔĶĶĴȮ&ĺĺĬ,'

ĽŜŅĬńĔĚŅĬėĦŃĔĶĶĴĔŅĶĽƞĚŏĽĶŇĴĺŇĪĵŅĻŅĽĨĶƢȮĺŇěńĵȮŐĸŃĬĺńĨĔĶĶĴȮ| 32



Øöćâó : éóëÖäóÉóäã° Õä. éòÚëÚöã° ăËãāäÉÚ°(2567)



3ɜʏȞ̠ȣȔ̝ǩ
ȅȑȞȇ̠ǩȚ̚
Ȟ̍ǰǱȑ̠ȐȠ

ȤȔȠȈȑ̠ǩȡȑȂ̠ǰ̠ȅ̍Ȕ

ȤȊȇǯȡȇȗ̠ǰ̍Ȑʏ8 Ȟ̯ȃȚȡțǩȑȑȏ ȤȊȇǯȡȇȗ̠ǰ̍ȐȂ̒ȡȇǩȔȧǩǩȡȑǪ̍ȈȣǬȔ̦̐Ȟȇ

Ȃ̒ȡȇǬȗȡȏȏ̍̐ȇǬǯȂ̒ȡȇǩȡȑȚȑ̒ȡǯǬȗȡȏȚȡȏȡȑȄ
ȦȇǩȡȑȤǪ̏ǯǪ̍ȇ

Ȃ̒ȡȇǩȡȑȌ̍ȀȇȡȤȔȠȣȚȑ̠ȏȚȑ̒ȡǯ
Ș̍ǩȐȎȡȌȅȑ̍ȌȐȡǩȑȏȇ̯șȐ̚

Ȃ̒ȡȇǩȡȑȚȑ̒ȡǯȥȞǩȡȚ
ȤȔȠǬȗȡȏȣȚȏȞȎȡǬȅȡǯȚ̍ǯǬȏ

Ȃ̒ȡȇǩȡȑȚȑ̒ȡǯǩȡȑȣȃ̠ȈȥȃȈȇǬ̯ȁȎȡȌ
ǲ̢ȗ̠ȃȅ̢̐ȣȉ̞ȇȏ̠ȃȑȃ̏ȞȚ̠̐ǯȤȗȂȔ̒Ȟȏ

Ȃ̒ȡȇǩȡȑȉȑ̍ȈȚȏȂ̯ȔȤȔȠȌ̍Ȁȇȡ
ȑȠȈȈǩȡȑȈȑ̠țȡȑǰ̍ȂǩȡȑȎȡǬȑ̍ǽ

ȫɜȣǩșȃȑ
ȤȔȠȣǩșȃȑ
Ȥȉȑṟ̏ȉ
ȏ̱ȔǬ̏ȡȚ̱ǯ

Ȭɜʏǩȡȑȅ̏Ȟǯȣȅ̢̐Ȑȗ
ȣȇ̒ȇǬ̯ȁǬ̏ȡ
ȤȔȠǬȗȡȏȐ̍̐ǯȐ̦ȇ

6ɜʏǽȡȇǩȡȑ
ȊȔ̠ȃ
ȐȡȇȐȇȃ̚
ȧȍȍ̔ȡ

ȮɜʏǩȡȑȤȌȅȐ̚
ȤȔȠȚ̯ǪȎȡȌǬȑȈ

ȗǯǰȑ

ȯɜʏȉȑȠȃ̱ǩȡȑǬ̒ȡ
ǩȡȑȔǯȅ̯ȇȤȔȠȥȔǰ̠
Țȃ̠ǩȚ̚ǪȞǯȎ̱ȏ̠ȎȡǬ

7. SMEs ȗ̠Țȡțǩ̠ǰ
ǲ̯ȏǲȇȤȔȠȗ̠Țȡțǩ̠ǰ
ȣȌ̦̐ȞȚ̍ǯǬȏȣȃ̠Ȉȥȃ
ȞȐ̏ȡǯȃ̏Ȟȣȇ̦̐Ȟǯ

ȲɜʏȌ̦̓ȇȅ̢̐ȤȔȠȣȏ̦Ȟǯ
ȏ̢Ǭȗȡȏȣǰȑ̠Ƿ
ȅ̍ȇȚȏ̍Ȑʏ
ȤȔȠȇ̏ȡȞṞ̏̏

ȳɜʏǬȗȡȏȐȡǩǰȇ
Ǫ̒ȡȏȑ̯̏ȇ

ȔȂȔǯȤȔȠȧȂ̒ȑ̍Ȉ
ǬȗȡȏǬ̯̒ȏǬȑȞǯ
ȅȡǯȚ̍ǯǬȏȣȌ̢ȐǯȌȞ

ȫȪɜʏȣȘȑșǽǩ̠ǰ
țȏ̯ȇȣȗ̢ȐȇȤȔȠ
Ț̍ǯǬȏǬȡȑ̚ȈȞȇą̑̐ȡ

ȫȫɜʏȔȂǬȗȡȏ
ȣȚ̢̐Ȑǯǰȡǩ
Ȏ̍ȐȆȑȑȏǲȡȃ̠

ȫȬɜʏǩ̨ȡȔ̍ǯǬȇȏ̢
ȚȏȑȑȄȇȠȚ̱ǯ
ȃȞȈȥǰȅȐ̚ǩȡȑ
Ȍ̍ȀȇȡȤț̏ǯȞȇȡǬȃ

ȫȭɜʏȎȡǬȑ̍ǽȅ̢̐ȏ̢
ȚȏȑȑȄȇȠȚ̱ǯ

ȣȘȑșǽǩ̠ǰȏ̱ȔǬ̏ȡȚ̱ǯȅ̢̐ȣȉ̞ȇȏ̠ȃȑȃ̏ȞȚ̠̐ǯȤȗȂȔ̒Ȟȏ Ț̍ǯǬȏȤț̏ǯȥȞǩȡȚʏȤȔȠǬȗȡȏȣȚȏȞȎȡǬȗ̠Ȅ̢ǲ̢ȗ̠ȃȅ̢̐Ȑ̍̐ǯȐ̦ȇ

ȣǩșȃȑȤȔȠ
Ȟȡțȡȑ

Ț̯ǪȎȡȌȤȔȠ
ǩȡȑȤȌȅȐ̚

ȌȔ̍ǯǯȡȇȣȘȑșǽǩ̠ǰ
țȏ̯ȇȣȗ̢Ȑȇ

ȅ̏Ȟǯȣȅ̢̐ȐȗȤȔȠ
ȣȘȑșǽǩ̠ǰȚȑ̒ȡǯȚȑȑǬ̚

Ȃ̠ǰ̠ȅ̍ȔȑȠȈȈǬȏȇȡǬȏ
Ȥț̏ǯȞȇȡǬȃ

PPP- IDENQI Global 
Partnership

ȣǩșȃȑȤȔȠȞȡțȡȑȚ̯ǪȎȡȌȤȔȠǩȡȑȤȌȅȐ̚ȌȔ̍ǯǯȡȇȤȔȠȗ̍ȚȂ̯ǲ̢ȗȎȡȌȅ̏Ȟǯȣȅ̢̐ȐȗȤȔȠȣȘȑșǽǩ̠ǰȚȑ̒ȡǯȚȑȑǬ̚
ASEAN EV Hub

Ȑ̯ȅȆȘȡȚȃȑ̚ǲȡȃ̠ʏ20 ị̏ʏʏȅ̍̓ǯʏ6 Ȃ̒ȡȇʏ

BCG Model ȇȥȐȈȡȐȐȡȇȐȇȃ̚ȧȍȍ̔ȡ

ȤȊȇȌ̍ȀȇȡȣȘȑșǽǩ̠ǰȤȔȠȚ̍ǯǬȏȤț̏ǯǲȡȃ̠ʏ13 ȤȊȇ

ǩȑȞȈǩȡȑȗ̠ǰ̍ȐʏȈȌǪɜ
ȉ̎ǰǰ̍ȐȚȇ̍ȈȚȇ̯ȇǩȡȑȌȔ̠ǩȥǱȏȉȑȠȣȅȘ

34

ȥȔǰ̠Țȃ̠ǩȚ̚ȤȔȠ
ǪȇȚ̏ǯȅȡǯȑȡǯ
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ȗ̠Ț̍Ȑȅ̍Șȇ̚ʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏʏ
ȈȌǪɜʏȐǩȑȠȂ̍ȈȊ̱̒ȉȑȠǩȞȈǩȡȑȥȂȐȣȑ̏ǯȦț̒ȏ̢

ǩȡȑę̑ȡȊȔǯȡȇȗ̠ǰ̍ȐȤȔȠȇȗ̍ȃǩȑȑȏȧȉȚȑ̒ȡǯȊȔ̠ȃȎ̍ȁǿ̚ȤȔȠȈȑ̠ǩȡȑȏ̱ȔǬ̏ȡȚ̱ǯ
Ț̱̏ȣǲ̠ǯȌȡȁ̠ǲȐ̚

ȣȌ̦̐ȞȣȌ̠̐ȏǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇǪȞǯȉȑȠȣȅȘʏ
Ȍ̍ȀȇȡȣȘȑșǽǩ̠ǰȚȑ̒ȡǯǬ̯ȁǬ̏ȡʏȚ̍ǯǬȏǬȡȑ̚ȈȞȇą̑̐ȡȞȐ̏ȡǯȐ̍̐ǯȐ̦ȇʏ

ȥȂȐȦǲ̒ǩȡȑǩȔȧǩǩȡȑȈȑ̠țȡȑǯȡȇȗ̠ǰ̍Ȑ
ȤȔȠ

Ǭȗȡȏȑ̏ȗȏȏ̦Ȟǰȡǩȅ̯ǩȎȡǬȚ̏ȗȇ

ȭȰ



Ȏȡȑǩ̠ǰ ȈȌǪ. ȃȡȏ (ȑ̏ȡǯ) Ȍ.ȑ.ǹ. ȑȗȌ. (ȏȡȃȑȡ 36)

ɿȦț̒ȅ̯ȇȤȔȠȈȑ̠țȡȑǰ̍Ȃǩȡȑȅ̯ȇʀ

ȣȌ̠̐ȏǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇǪȞǯȉȑȠȣȅȘȂ̒ȡȇȞ̯ȃȚȡțǩȑȑȏȤȔȠȈȑ̠ǩȡȑ

Ǫ̍ȈȣǬȔ̦̐ȞȇȤȔȠȣȑ̏ǯȑ̍ȂǩȡȑȌ̍ȀȇȡȣȅǬȥȇȥȔȐ̢ȤȔȠȇȗ̍ȃǩȑȑȏȣȌ̦̐Ȟę̑ȡȧȉȚ̱̏
ǩȡȑȦǲ̒ȉȑȠȥȐǲȇ̚ȤȔȠǩ̏ȞȦț̒ȣǩ̠ȂǩȡȑȣȉȔ̢̐ȐȇȤȉȔǯȅ̢̐ȣȉ̞ȇṟ̏ȉȆȑȑȏ

ǩȡȑȚȑ̒ȡǯǬȗȡȏȑ̏ȗȏȏ̦ȞȤȔȠǩȡȑȑ̏ȗȏȔǯȅ̯ȇȦȇǩȡȑȗ̠ǰ̍ȐȤȔȠȇȗ̍ȃǩȑȑȏ 
ȥȂȐȣȇ̒ȇǩȡȑȌ̍Ȁȇȡ Ȅ̏ȡȐȅȞȂȤȔȠǩȡȑȈȑ̠țȡȑǰ̍ȂǩȡȑȣȅǬȥȇȥȔȐ̢ȤȔȠ
ȇȗ̍ȃǩȑȑȏ ȃȔȞȂǰȇǩȡȑę̑ȡȣǪ̒ȡȚ̱̏ȃȔȡȂ

ǩȡȑȌ̍Ȁȇȡǩ̨ȡȔ̍ǯǬȇȅ̢̐ȏ̢ȅ̍ǩșȠȚ̱ǯȣǱȌȡȠȂ̒ȡȇȅ̢̐ǪȡȂȤǬȔȇȤȔȠ
Ȋ̱̒ȉȑȠǩȞȈǩȡȑȦțȏ̏

ǩȡȑȌ̍ȀȇȡȥǬȑǯȚȑ̒ȡǯȌ̦̓ȇǽȡȇȅ̢̐ǰ̨ȡȣȉ̞ȇȚ̨ȡțȑ̍ȈȑȠȈȈȗ̠ǰ̍ȐȤȔȠȇȗ̍ȃǩȑȑȏȃȡȏ
Ȏȡȑǩ̠ǰǪȞǯȤȊȇ

Ț̏ǯȣȚȑ̠ȏȤȔȠȚȇ̍ȈȚȇ̯ȇǩȡȑȌ̍ȀȇȡȘ̠ȔȉȠʏȚ̯ȇȅȑ̢ȐȠʏȣȌ̦̐ȞȚȑ̒ȡǯȏ̱ȔǬ̏ȡȣȌ̠̐ȏȦț̒ȣǩ̠Ȃ
ȣȘȑșǽǩ̠ǰȚȑ̒ȡǯȚȑȑǬ̚ȤȔȠǳȞȍȃ̚ȌȡȗȣȗȞȑ̚ǪȞǯȉȑȠȣȅȘ

ȭȱ
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Connect
PMUC is a main   tech  funding  for  connecting  research   & fostering  
innovation  for  the  country .

Collaborate

Create

Convert

Commercialise  

Competitiveness

Catalyst

Public  and  private  sectors  at  nation  and  international  levels . 

Create  innovative  & high  value - added  products  and  services . 

Convert  technological  khowledge  to  be  commercialisation  phase .

Manufacturing and Market, Quality and standard, Global

PMUC as a catalyst to drive an innovative ecosystem for private sectors.

PMUCЯs mandate relates to strengthen competitiveness  of enterprises. 

"PMUC helps 

enhance 

competitiveness, 

enabling Thai 

innovative 

products to reach 

global levels.

PMUC



Ȏȡȑǩ̠ǰ ȈȌǪ. ȃȡȏ (ȑ̏ȡǯ) Ȍ.ȑ.ǹ. ȑȗȌ. (ȏȡȃȑȡ 36)

ɿȦț̒ȅ̯ȇȤȔȠȈȑ̠țȡȑǰ̍Ȃǩȡȑȅ̯ȇʀ

ȣȌ̠̐ȏǬȗȡȏȚȡȏȡȑȄȦȇǩȡȑȤǪ̏ǯǪ̍ȇǪȞǯȉȑȠȣȅȘȂ̒ȡȇȞ̯ȃȚȡțǩȑȑȏȤȔȠȈȑ̠ǩȡȑ

Ǫ̍ȈȣǬȔ̦̐ȞȇȤȔȠȣȑ̏ǯȑ̍ȂǩȡȑȌ̍ȀȇȡȣȅǬȥȇȥȔȐ̢ȤȔȠȇȗ̍ȃǩȑȑȏȣȌ̦̐Ȟę̑ȡȧȉȚ̱̏
ǩȡȑȦǲ̒ȉȑȠȥȐǲȇ̚ȤȔȠǩ̏ȞȦț̒ȣǩ̠ȂǩȡȑȣȉȔ̢̐ȐȇȤȉȔǯȅ̢̐ȣȉ̞ȇṟ̏ȉȆȑȑȏ

ǩȡȑȚȑ̒ȡǯǬȗȡȏȑ̏ȗȏȏ̦ȞȤȔȠǩȡȑȑ̏ȗȏȔǯȅ̯ȇȦȇǩȡȑȗ̠ǰ̍ȐȤȔȠȇȗ̍ȃǩȑȑȏ 
ȥȂȐȣȇ̒ȇǩȡȑȌ̍Ȁȇȡ Ȅ̏ȡȐȅȞȂȤȔȠǩȡȑȈȑ̠țȡȑǰ̍ȂǩȡȑȣȅǬȥȇȥȔȐ̢ȤȔȠ
ȇȗ̍ȃǩȑȑȏ ȃȔȞȂǰȇǩȡȑę̑ȡȣǪ̒ȡȚ̱̏ȃȔȡȂ

ǩȡȑȌ̍Ȁȇȡǩ̨ȡȔ̍ǯǬȇȅ̢̐ȏ̢ȅ̍ǩșȠȚ̱ǯȣǱȌȡȠȂ̒ȡȇȅ̢̐ǪȡȂȤǬȔȇȤȔȠ
Ȋ̱̒ȉȑȠǩȞȈǩȡȑȦțȏ̏

ǩȡȑȌ̍ȀȇȡȥǬȑǯȚȑ̒ȡǯȌ̦̓ȇǽȡȇȅ̢̐ǰ̨ȡȣȉ̞ȇȚ̨ȡțȑ̍ȈȑȠȈȈȗ̠ǰ̍ȐȤȔȠȇȗ̍ȃǩȑȑȏȃȡȏ
Ȏȡȑǩ̠ǰǪȞǯȤȊȇ

Ț̏ǯȣȚȑ̠ȏȤȔȠȚȇ̍ȈȚȇ̯ȇǩȡȑȌ̍ȀȇȡȘ̠ȔȉȠʏȚ̯ȇȅȑ̢ȐȠʏȣȌ̦̐ȞȚȑ̒ȡǯȏ̱ȔǬ̏ȡȣȌ̠̐ȏȦț̒ȣǩ̠Ȃ
ȣȘȑșǽǩ̠ǰȚȑ̒ȡǯȚȑȑǬ̚ȤȔȠǳȞȍȃ̚ȌȡȗȣȗȞȑ̚ǪȞǯȉȑȠȣȅȘ

ȭȳ



ǩȔȐ̯ȅȆ̚
Å Tech. Development
Å Tech. Demonstration
Å System Testing
Å Market Testing
Å NQI

Å Techɜ Localization
Å Global Partnership
Å Ecosystem Platform

Å Deep Sci & Tech
    Accelerator
Å Intermediary
Å IBDs

1

2

3

ȐǩȑȠȂ̍ȈǩȡȑȊȔ̠ȃ
ȊȔ̠ȃȎ̍ȁǿ̚Ț̠ȇǬ̒ȡ
ȤȔȠȈȑ̠ǩȡȑȏ̱ȔǬ̏ȡȚ̱ǯ
ȦȇȞ̯ȃȚȡțǩȑȑȏ
ȣȉ̔ȡțȏȡȐ

Ǫ̍ȈȣǬȔ̦̐Ȟȇȇȗ̍ȃǩȑȑȏȧȅȐ
ȣȅǬȥȇȥȔȐ̢Ȧțȏ̏ȤȔȠ
Ȟ̯ȃȚȡțǩȑȑȏȦțȏ̏ȣǩ̠Ȃ
ǩȡȑȔǯȅ̯ȇȤȔȠȑ̏ȗȏȔǯȅ̯ȇ 

Ȍ̍ȀȇȡʏSME 
Ț̱̏Ȋ̱̒ȉȑȠǩȞȈǩȡȑ
ȇȗ̍ȃǩȑȑȏʏɭIDEsɮ

ǩ̠ǰǩȑȑȏ
ǩȔ̯̏ȏȣȉ̔ȡțȏȡȐ

ǪȇȡȂȦțǷ̏ (L)

ǪȇȡȂǩȔȡǯ (M)

Ȋ̱̒ȉȑȠǩȞȈǩȡȑ

ǪȇȡȂȣȔ̝ǩ (S)

ȣȌ̠̐ȏ
ǬȗȡȏȚȡȏȡȑȄ
Ȧȇǩȡȑ
ȤǪ̏ǯǪ̍ȇ

ȦȇȑȠȂ̍ȈȚȡǩȔ

High -
value 
added

 products 
& services 
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